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By attending the meeting where this presentation is made, or by reading the presentation slides, you agree to the bound by the following limitations: 

This presentation does not constitute or form part of and should not be construed as, an offer to sell or issue or the solicitation of an offer to buy or acquire securities of PJSC 
LSR Group (“hereinafter – the Company”) or any of its subsidiaries in any jurisdiction or an inducement to enter into investment activity. No part of this presentation, nor the 
fact of its distribution, should form the basis of, or be relied on in connection with, any contract or commitment or investment decision whatsoever. The information in this 
document has been prepared by the Company solely for use at presentations. This document and its contents may not be distributed, published, reproduced (in whole or in 
part) by any medium or in any form.  

No representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the 
information, or opinions contained herein. None of the Company nor any of its shareholders, directors, officers or employees nor any other person accepts any liability 
whatsoever for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection therewith. The information set out herein may 
be subject to updating, completion, revision, verification and amendment and such information may change materially. 

The information communicated in this document contains certain statements that are or may be forward looking. These statements typically contain the words «anticipate», 
«believe», «intend», «estimate», «expect», «will» and words of similar meaning. By their nature forward looking statements involve known and unknown risks, uncertainties 
and other factors which may cause our actual results, performance or achievements to be materially different from any future results, performance or achievements 
expressed or implied by such forward-looking statements. We assume no obligations to update amend or revise the forward-looking statements contained herein to reflect 
actual results, changes in assumptions or changes in factors affecting these  statements. Investment in the Company will also involve certain risks. There maybe additional 
material risks that are currently not considered to be material or of which the Company and its advisors or representatives are unaware.  

The forward-looking statements in this presentation are based upon various assumptions, many of which are based, in turn, upon further assumptions, including without 
limitation, management's examination of historical operating trends, data contained in our records and other data available from third parties. Although we believe that 
these assumptions were reasonable when made, these assumptions are inherently subject to significant uncertainties and contingencies which are difficult or impossible to 
predict and are beyond our control and we may not achieve or accomplish these expectations, beliefs or projections. In addition, important factors that, in our view, could 
cause actual results to differ materially from those discussed in the forward-looking statements include the achievement of the anticipated levels of revenues, profitability 
and growth, cost and synergy of our recent acquisitions and restructuring, the timely development and acceptance of new products, the impact of competition and 
competitive pricing, the ability to obtain necessary regulatory approvals and the ability to fund our future operations and capital needs through borrowing or otherwise, the 
ability to successfully implement any of our business strategies, the ability to integrate our business and to realize anticipated cost savings and operational benefits from such 
integration, our expectations about growth in demand for our products and services, the effects of inflation, interest rate and exchange rate fluctuations, and our success in 
identifying other risk to our business and managing the risk of the aforementioned factors, the condition of the economy and political stability in Russia and the other 
markets of operations and the impact of general business and global economic conditions. 

Under no circumstances shall this document constitute an offer to sell or a solicitation to buy securities in any jurisdiction, including the United States of America, and 
nothing in this document should be construed as a recommendation or advice to any person to purchase any securities. 

The distribution of this presentation in some jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves 
about, and observe, any such restrictions. 
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9M new contract sales reached 509 th sq m (+33% y/y). Value of the contracts was RUB 53.1 bn (+51% y/y) 
 
3Q new contract sales increased by 12% y/y in value and declined by 8% y/y in volume 
 
Average selling price grew by 22% y/y to RUB 107 th in 3Q 
 
In 9M, 507 th sq m of NSA was launched to the market 
 
The share of mortgage sales stood at 36% over the 9M and reached 42% in 3Q 
 
We reiterate our full year guidance for real estate development, construction and building materials 
 

 
 

 
 
 

9M and 3Q 2016 Highlights 
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307 290 

9M 2015 9M 2016

Source: Company, October 2016 

Real Estate Development and Construction 

DELIVERIES, TH SQ M 

• Robust sales continue to be supported by mortgage subsidy program and outperformance of Moscow projects 

• The average price increase was driven by our new pricing strategy which carefully balances supply and demand  

• Our construction business units transferred 719 th sq m to customers in 9M 2016, precisely in line with the annual plan 
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NEW CONTRACT SALES, BY REGION IN TERMS OF VALUE 

Real Estate Development: Overview 

22% 
42% 

67% 
51% 

11% 7% 

9M 2015 9M 2016

Moscow St. Petersburg Ekaterinburg

• Boost in demand for mortgage was supported by: 

• Central Bank’s easing efforts  

• Our strategy of price differentiation between 
mortgage and installment payments 

• Our sales mix has skewed towards higher margin, higher 
priced projects 

• Share of non-local sales totaled on average 38%, indicating 
strong brand recognition across the country 

Source: Company, October 2016 
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NEW CONTRACT SALES BREAKDOWN BY VALUE 

Real Estate Development: Moscow 

NEW CONTRACT SALES, RUB BN 

+184% 

44% 

29% 

22% 

4% 

ZILART

Luchi

Donskoy Olymp

Nakhabino Yasnoe

Other

NEW CONTRACT SALES, TH SQ M 

+74% 

• In 3Q, we launched around 58 th sq m in new sales in ZILART 
 

• Strong demand for our projects prompted us to increase the 
average price in 3Q alone by 12% q/q 
 

• We expect to ramp up our offering by additional 153 th sq m by 
the year end to meet customer interest 
 
 

Source: Company, October 2016 
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Real Estate Development: St.Petersburg 

NEW CONTRACT SALES VALUE, BY PROJECT IN ST. PETERSBURG 

NEW CONTRACT SALES, RUB BN 

+16% 

NEW CONTRACT SALES, TH SQ M 

+27% 

16% 

13% 

13% 

10% 9% 

9% 

30% 

Ruchyi *

Kalina-Park

Yuzhnaya Akvatoria

Shuvalovsky

Europa City

Civilization

Other

• This year we launched the largest projects in history of our 
presence in St.Petersburg: Civilization and Tsvetnoy Gorod 
 

• In 3Q, we launched 89 th sq m in new sales in Ruchyi and 
Kalina-Park 
 

• 3Q decline in mass-market sales was driven by price increases 
and transfers of some launches to 4Q 
 

• These initiatives were done to level off the excess demand and 
achieve a smoother investment schedule 
 
 

Source: Company, October 2016 

*comprises Novaya Okhta, Tsvetnoy Gorod and Ruchyi 
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Real Estate Development: Ekaterinburg 

NEW CONTRACT SALES VALUE, BY PROJECT IN EKATERINBURG 

• In 3Q 2016, we have launched 38 th sq m in new sales in 
Rassvetniy and Rastochnaya project 
 

• Our 3Q sales in Ekaterinburg were the best quarter results in the 
region since the beginning of 2015, increasing by 17% y/y in 
volume and 9% y/y in value 
 

• This success resulted from offering smaller, more in-demand 
apartments and adjusting the prices 
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-5% -3% 

Source: Company, October 2016 
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Sales by product 3Q 2015 3Q 2016 Change, % 9M 2015 9M 2016 Change, % 

Crushed granite, th cbm 1 790 2 068 16% 4 193 4 862 16% 

Sand, th cbm 2 289 2 424 6% 6 429 6 869 7% 

Ready-mix concrete, cbm 286 264 -8% 817 655 -20% 

Reinforced concrete, th cbm 80 73 -9% 212 197 -8% 

Bricks, mn units 97 99 2% 273 248 -9% 

Aerated concrete, th cbm 429 449 5% 1 016 1 089 7% 

Building Materials 

• Aggregates’ sales dynamics continued to be supported by supplies to long-term infrastructure projects 

• Ready-mix concrete and reinforced concrete remained under pressure from the general decline in early cycle construction activity  

• Bricks’ sales in 3Q were supported by the start of supplies to ZILART 

• We intend to focus on expansion of our brick sales beyond home region, predominantly into Moscow 

• Aerated concrete sales demonstrated steady growth dynamics due to ongoing market share consolidation 

Source: Company, October 2016 



• As of September 30, 2016 gross debt was RUB 48.4 bn*. The average rate was 11.3% 

• Company has no foreign debt exposure 

• In August 2016 Moody’s upgraded LSR Group’s corporate family rating from B2 to B1 

• In September 2016 LSR Group placed a RUB 5 bn bond issue at the coupon rate of 10.75% (total demand exceeded RUB 15 bn) 

• Net debt/EBITDA amounted to 1.1x as of June 30, 2016 

* excluding finance lease liability and other loans 
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Debt Profile 

54% 

28% 

10% 

6% 2% Russian Agricultural Bank (RSHB)

Sberbank of Russia

Bonds

VTB Bank

IBSP Bank

4,79 
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12,70 
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2016 2017 2018 2019 2020 >2020

CURRENT LOAN PORTFOLIO DEBT REPAYMENT SCHEDULE 

Source: Company, October 2016 
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Operating Guidance 2016 
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283 250 

2015 2016

New contract sales (th sq m) Completions (th sq m) Construction (th sq m) 

Crushed granite (mn cbm) Sand (mn cbm) 

Reinforced concrete (th cbm) 

Aerated concrete (mn cbm) Bricks (mn units) 
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+11% +23% 
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For more information please contact: 

 

Elena Trofimova, CFA 
Head of Capital Markets and Investor Relations 
 
Mob.: +7-921-433-16-21 

Tel.: +7 (812) 326 93 09 (ext. 6433) 
Trofimova.EK@lsrgroup.ru 
 

 

 

 

 

 

 

 

 

You can watch the construction progress of all our projects in a free mobile app: 

 

 

 

 

mailto:Trofimova.EK@lsrgroup.ru
http://www.google.ru/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwji1YL57dLPAhXIIJoKHXgGA2IQjRwIBw&url=http://android-developers.blogspot.com/2015/05/empowering-successful-global-businesses.html&psig=AFQjCNHNP5rYR00z381axn2gS7sK7vbnhQ&ust=1476278989127048
https://www.google.ru/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwiZmdCV7tLPAhUlJJoKHTphCWIQjRwIBw&url=https://ifamcare.com/ifamcare-app-is-now-on-the-app-store-for-free/&bvm=bv.135258522,d.bGs&psig=AFQjCNFC5GvERu9slY0_ClecbtlGVYmzDQ&ust=1476279031651850
https://appsto.re/ru/P2c8db.i
https://play.google.com/store/apps/details?id=com.unated.lsr_app

